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Distress Selling Methods and Tessie Hold Center ‘STEEL TRADE FUTURE Trend Is 


Of Discussion at Second Day 
Sessions 


Harrisburg, Pa., Sept. 
of the annual convention of the Pennsylvania Automotive 
Association opened here today members generally are still | 
discussing the talk by Alfred Reeves, vice-president and gen- 


eral manager of the National Automobile Chamber of Com- | 


merce, delivered yesterday, on taxation. Mr. Reeves in his 
address declared that “exorbitant and discriminatory taxa- 
tion of motor vehicles is one of the he major obstacles to busi- 


Mrher i keliood hat he 880 DETATE® ANNOUNCED 
IN JOINT EFFORT OF | 
OVERLAND- HARVESTER 


tion against any further extension 
of motor vehicle special taxes and 
adopt resolutions seeking the repeal 
ot the present tax laws at the ear- | 
liest possible moment. 

Another important paper delivered 
at the sessions today was that by, Toledo, Sept. 20.—Willys-Overland 
Herbert Buckman, manager of the | 
Cleveland Automobile Manufactur- i Int 
ers and Dealers Association on “Some engine for International Harvester 
Phases of Distress Selling.” Mr. | trucks and complete details of a 
Buckman pointed out that news-/| sales and manufacturing agreement 
papers were of vital importance in| between the two companies prob- 
controlling within proper limits the | spiy will be made public shortly. 


offering of distress merchandise in | The etm. aud dhasain of the totais 


© commanunnty. will be made in the Willys-Overland 
More th be | vee 
an 500 members were on while the bodies will be 


hand for the opening of the second plants, 
day's session here today. The meet-|™4de by International Harvester 
ing was presided over by A. W. | Company. 


L. A. Miller, president of Willys- | 
Iden, 
Golden, Pontiac distributor of Read- | Overland, States that negotiations | 





ing, Pa.. who was elected to the th i h b 
presidency yesterday, succeeding | ;on the plan have been under way} 
Thomas Dunn of Peinter-Dunnz | since January. He denied rumors! 


Company, Pierce-Arrow distributor, | that Willys-Overland is negotiating | 
Pittsburgh. | for a merger with other companies 


Other officers elected at the ses- a company will build cars 
sions yesterday afternoon were: reign government. 


Vice-Presidents: Thomas F | In the year ended June 30, 





1932, | 


_ ee International Harvester sold 20,000 
Dunn, Pittsburgh (retirin r si- | - 

ks: =o 7 McGough, Wilkes. | trucks, despite the low trend in the 
Barre: George A. Hoeveler, Pitts- | 2Utomotive industry, The company | 
burgh; J Burton Arbuckle, Erie has branches in 200 large American 
and George G. McFarland, Harris- cities and representatives in smaller 
burg. R. W. Shreiner, Harrisburg, — . ? ae , 

secretary - treasurer (re-elected ): ‘0 information is available as to 
Claude S. Klugh, Harrisburg, man- | Specifications for the new truck, 
caer. |} but it is understood that Electric 


Directors elected for three years | | Auto-Lite Company will make the 


are: W. H. Brearley, Ardmore, Pa. | 
(Autocar Company); J. Burton 
Arbuckle, Erie, Pa.; A. W. Golden, | 
Reading, Pa.; Birch R. Ober, 


rong ah ove Sue FLAT ROLLED STEEL 
ened RATE SHOWS Gal 


SEWALL TO PROMOTE Youngstown, ©., Sept. 20.—Sched- | 
jules of flat-rolled steel factur- 

COMBINED TIRE SALES in the nea danas ol 
higher this week on a slightly in- | 
creased 


(Cc ontinucd on Page 7) 


on Page 2) 


miscellaneous | 
| buying, some of which is 


Detroit, Sept. 20.-—William Sewall, volume of 
formerly advertising Manager for 
the Hood and Miller tire divisions! , 

from automobile manufacturers. 


of The B. F. Goodrich Company, | ‘F° . : | 
has been named sales promotion | Several! sheet plants have resumed | 


manager for the combined affilisted | Production or will resume within a 
tires sales divisions, it was an- |! days. 

nounced recently by H. E. Keller,| . Steel plant operations in the en- | 
manager of Goodrich associated tire | Ure district advanced to 19 per cent. | 
lines. of capacity, according to valley trade | 

Sewall is succeeded by M. G. Hunt- | authorities, a four-point advance 

ington, who will direct advertising |!tom schedules in effect last week. 
for the Miller, Hood, Brunswick and| Resumption of operations at Ma- | 
Diamond tire divisions with K. E.|oning Steel Company's Niles sheet | 
Hopkins as assistant advertising | Plant after nearly two monthst’ idle- 
manager. ness is the most favorable develop- 


coming 


Huntington formerly handled ad-; ment among the flat-rolled pro- 
vertising for Brunswick and Dia- ducers. aor 
mond tires and Hopkins was as- Trade authorities in the district 
sistant advertising manager for the |find that 20 of 83 available open 


Hood and Miller lines. j}hearth furnaces are melting, com- | 

Sewall was tire division advertis- | pared with an average of 16 last | 
ing manager for the Hood Rubber | week. Bessemer steel production in | 
Company, Watertown, Mass., before|the meantime has held steady, per- 
jeining the Goodrich organization in| mitting the 4 per cent. gain in ingot 
1929. output, 


20.—As the second and final day | 
New York, Sept. 20.—In making | 


Company has developed a special |ent,” Mr. 


| Surface in 


}and bus law now pending 


| loaded trucks operating on 


| automobile 
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Key Cities’ September Sales 
Compare Well With Aug. Total 


LIES IN ALLOY FIELD, 


FOUNDATION REPORTS, 


public yesterday a report on three 
years of progress by the iron alloys | 
committee of the Engineering Foun- 
dation, at 29 West 39th St., in its} 
five-year program of research, Frank 
A, Sisco asserted that readjustment 
of the steel industry to quality in- 
|stead of quantity production was 





| inevitable. 
| More than sixty scientific organi- 
| zations 


and corporations in the 
United States and the _ scientific 
academies of three European coun- 
tries are co-operating with the 
foundation in a world survey, for 


| which a fund of $230,000 has been 


| raised. 

“Our researches make it appar- 
Sisco said, “that the steel 
industry has hardly scratched the 
research and develop- 
ment, in spite of indications that the 
demand for cheap steel is gradually 
leveling off, showing that we are 


approaching a saturation -point- in? 


that phase of the industry. The fu- 
ture of the steel industry lies in a 


(Continued on Page 4) 


ALABAMA GROUPS 
FIGHT LEGISLATION 
BANNING TRUCKERS 


Birmingham, Sept. 20 (UTPS).— 
The Alabama Truck Operators Com- 
mittee, Alabama Automotive Trades 
| Association and the Alabama Petro- 
leum Committee have joined hands | 
and are concentrating their efforts 
toward fighting the proposed truck 
in the 
Legislature. 

The first of several educational 
advertisements was placed in Bir- 
mingham papers last week and gave | 
the people of Birmingham, for the | 
first time, the true facts of just 
what the proposed bills stand for. 

House bill No. 112, calling for re- | 
duction of maximum weights of 
state 
highways, will mean that more than | 





(Continued on Page 2) 


|pending on axle equipment. 


| 


New York, Sept. 
'cities during the first half of 
tendencies, 


DIAMOND T ADDS 
NEW 114-TON MODEL 
PRICED AT $545 


Chicago, Sept. 20.—Diamond-T 
Motor Car Company is today an- 
nouncing a new 1'.-ton model at a 
new low price of $545. This is to be 
known as the 210 S, F. or F. F. de- 
This 
|new offering embodies the heavy- 
duty construction that was in evi- 
dence in the 210 model and several 
additions have been made to the 
equipped. Helper springs are now 
included and a spring bar bumper. 
A further innovation is found in the 
provision which gives a choice of 
axles, depending’ on the nature of 
the service for which the truck is 
designed. 
| With single tires, the standard 
; chassis employs a semi-floating axle 
;with one piece cast housing of 
|electric-furnace steel. This axle is 
|of heavy-duty design, incorporating 
the double wheel bearings and 
straddle mounted pinion. 

When dual tires are required, this 
truck is built with a full-floating 
rear axle of similar size and capac- 








lity, but which has the wheel bear- 


directly above the center of 
The extended axle 


ings 
road contact. 


(Continued on Page 4) 


N. A. C. C. ANNOUNCES 
NEW TAX RULINGS 


New York, Sept. 20.—Treasury | 
Department rulings on replacement 
parts, experimental cars, bearings 
and parts for non-taxable articles 
are announced by the National Au- 
tomobile Cham'ter of Commerce to- 
day as follows: 

1. Replacement 
emption certificate 


Parts—The_ ex- 
implies manu- 


'facturer may sell parts, bought tax- 


PIERCE-ARROW 12 
SETS SPEED MARK 


20.—All world’s 
records for sustained | 
high speed were shattered yester- | 
day by a current model Pierce- | 
Arrow 12-cylinder roadster, when | 
Ab Jenkins, noted stunt car driver | 
and research engineer, sped 2,710 
miles around a circular course in 
twenty-four hours, maintaining an 
average of 112.91 miles per hour. | 
Jenkins did not leave his seat in 
the car during the entire twenty- 
four hour period. His only stops | 
were brief ones for refueling. 

The run was made on the salt} 
bed at Salduro, Utah,° 120 miles} 
from Salt Lake City, and was spon- | 


New York, Sept. 


| sored and authenticated by the Salt | 


Lake City Chamber of Commerce. | 
He swept all land records for 112 
miles or more far into oblivion, in- 
cluding the Indianapolis speedway 
mark established by Fred Frame in 
this year’s Memorial Day’s race. 





lcrete 





tree, for replacement purposes pro- 
vided that he pays tax on the price 
for which the article is sold. It man- 
ufacturer desires to purchase re- 
placement parts tax-free, he may 
i'do so under the usual exemption 
certificate without reference being 
made to replacement parts. 

2. Experimental cars are not tax- 


lable when used by manufacturer fot 


test purposes. If sold tax applies 
to selling price. 

3. Bearings, roller and ball are not 
taxable. 

4. Parts for non-taxable articles. 
such as truck motors used in con- 
mixers and for similar pur- 
poses, are not taxable. Purchaser 
must certify that article is for non- 
taxable use 

5. Rulings are still pending on 
payment cf tax on government pur- 
erases, installment sales, replace- 
ment of defective parts, 
ruling on tires exported on com- 
pleted vehicles, and export sales 
through more than one intermediary. 
We shall send you a bulletin on the 


rulings as soon as they have been | 


promulgated, 


with some favorable spots, 
normal seasonal drop is in evidence, 





revision of | 


Rather Mixed, With Some Sections Making 
Good Record and Others in Sea- 


sonal Decline 


20.-—Reports of sales activities in key 


show rather mixed 
but in general the 


September 


In the city of Cleveland, O., ac- 
| cording to the Cleveland Automo- 
bile Manufacturers and Dealers As- 
| sociation, passenger car sales from 
the first to the tifteenth of Sep- 
tember totaled 440 units. This com- 
pares with 524 units sd in the 
first half of August this year and 
| with 1,714 sold in all of September, 
1931. The figures for the first half 
of September a year ago are not 
available. In the used car field sales 
up to September 15 were 3,086 units, 
compared with 3,853 in the first half 
of August this year, and with 6,780 
in all of September, 1931. 

The St. Paul Automobile Dealers 
Association has reported to us on 
Sales in Ramsey county for the 
first half of September. Passenger 
cars sold in that period totaled 105 
units and twenty trucks were dis- 
posed of, comparing with 193 pas- 
senger cars and twenty-six trucks 
sold in the first-half of August this 
year. In the first half of Septem- 
ber, 1931, 188 passenger cars were 
sold and thirty-five trucks. 

Louisville, Ky., makes a fairly 
optimistic report. From September 
1 to 15 dealers in that city sold 176 
new cars. Our correspondent opti- 
mistically notes that “with 176 new 
cars registered in Jefferson county 
for the first fifteen days of Septem- 
ber, it is believed here that sales 
for the month will come mighty 
close to equalling or beating the 358 
made in August, which exceeded 
| July, when but 333 cars were sold.” 

In the city of San Antonio, Tex., 
the sales record from the Ise to 
the 15th of September stands at 
|100 passenger cars and fifteen 
| trucks. This compares with 110 pas- 
senger cars and eleven trucks in 
the first half of August this year 
;}and with 156 passenger cars and 
| thirty-seven trucks in the same 
| period of September, 1931. In the 
| period of September lst to 15th this 
year 283 used vehicles were sold, 
comparing with 268 in the same part 
of August and 369 in the first halt 
of September last year. 

Our correspondent in San Anto- 
nio reports that there is “some im- 
provement in the sale of high-priced 
cars, Cadillac, Packard, Pierce-Ar- 
row, Lincoln, all reporting sales. 
Slight improvement is anticipated 
during the remainder of this month, 
|} but the dealers expect sales to pick 
up rather definitely in October.” 


PERMITE APPOINTS 
HILL AND STAPLES 


Sept. 20.—J. B. 
Staples have been 
personnel of 








Cincinnati, 0O., 
Hill and E, M. 
added to the factory 


Aluminum Industries, Inc., manu- 
|facturer of Permite products, ac- 
|cording to anouncement by H. J. 
Hater, vice-president and general 
manager. 

Hill, who left the James Motor 
Valve Company of Detroit to join 
Aluminum Industries, will be in 


charge of the valve division of the 
Cincinnati plant, while Staples will 
be attached to the engineering and 
metallurgical department. 

Hili was with the Wilcox-Rich 


(Continued on Page 7) 
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(Continued from Page 1) 


burgh, Pa., and George H. Roth, 
Frankford, Philadelphia, Pa. 


Motor equipment directors, elect- | 


ed for one year, are: D. W. Smith, 
Erie, Pa.; H. W. Smith, Pittsburgh, 
Pa.; R. W. Shreiner, Harrisburg, 
Pa., and E. T. Satchell, Allentown, 
Pa. 

Leon Banigan of the Motor 
World Wholesale was the first 
speaker on the second day’s pro- 
gram. His subject was “Looking 
Around One Corner Where Business 
an 

He pointed out to the delegates 
the advisability of looking into vari- 
ous fields hitherto neglected. 


The second speaker was Herbert | 


Buckman whose address in part 
follows: 

“The co-operation of newspapers 
is vital in controlling within proper 
limits the offering of distress mer- 
chandising in a community. The au 
tomobile industry is fortunate in 
that in many cities the newspapers 


have co-operated and do so in the} 


interests of the established substan- 
tial and permanent distributing fa- 
cilities of the community. There are 
controllable factors and some which 
are not controllable in the orderly 
marketing of what may be called 
surplus or distress merchandie. 
There might be placed in the non- 
controllable category the causes of 
distress merchandising, By this I do 
not mean that the factors are be- 
yond human control, but that by the 
time the goods are made and avail- 
able for the market, these factors 
are not controllable in themselves 
only in the manner of the presen- 
tation. 

“In other words, if 2,000 extra cars 
have been manufactured, then these 
2.000 cars are available to the mar- 
ket under 
of supply and demand. They are a 
force which must be reckoned with 
and taken into consideration. Hav- 
ing recognized that this law of sup- 
ply and demand is beyond immedi- 
ate control and that the cars are 4 
part of the available supply, then 
the controllable factors are those 
which have to do with the manner 
in which the cars are offered. In 
this connection with vital elements 
in any community are a trade as- 
sociation and the newspaper. 

“A factory having on hand a large 
surplus stock or distress stock has 
these alternatives of passing them 
along to the public. They can be 
offered through regular or irregular 
outlets. Through the regular out- 


lets there are these alternatives: they | 


can be offered at a short price or 
under a trading allowance. Un- 


doubtedly the trade preference is for | 
price, but | 


an out and out short 
whether the public prefers this or a 


the non-repealable law | 


automobile distributor to outside 
| parties for the selling of distress 
merchandise, or the use in adver- 
tising of comparative values which 
might prove misleading. 

“Be it further resolved, that the 
individual members agree to with- 
| draw or refrain from using meth- 
| ods which may be adjudged harm- 
ful by the Cleveland Automobile 
Manufacturers and Dealers Asso- 
ciation or by a committee or board 
of the association. 
| “Be it further resolved, that in 
case there be dispute as to the ob- 
| jectionable quality of such methods 
| the matter be referred to a com- 
mittee to which the advertiser may 
| appoint a member and the associa- 





| ALABAMA GROUPS 





| tion appoint a member, the two 
members so chosen to select a third 
member, and that their decision be 
adhered to. 

“Be it further resolved, that this 
resolution adopted on behalf of the 
| authorized organized and substan- 
tial automobile trade of the com- 
| munity be transmitted to the three 
| English newspapers with the re- 
| quest that when advertising of dis- | 
tress merchandise in the automo- 
bile line if offered to them that 


tion, and 
“Be it further resolved, that ap- 


| Cleveland and that their continued | 
co-operation is further urged.” 
The third speaker of the day was | 
Edward Payton, market analyst of; 
regaining security for the dealer. | 
|He urged dealers to offer positive | 
incentives to their men for doing| 
|the things they want done rather 





| than negative penalties for failure; Jersey agents are searching for a 


|to do them. 
| Another speaker at today’s ses- | 
|sion was S. W. McMichael, repre- | 
|senting National Used Car Market | 
Reports. | 

“Practical Selling’ was the sub- | 
ject assigned Thomas Beck, editor} 
of Colliers, and he didn’t deviate for 
a single minute. He gave the dele- 
| gates something to think about yes- 
| terday afternoon when he advocated | 
| the dollar-down-and-dollar-a-day | 
| plan for the selling of automobiles. | 

“There’s no reason why the sys- | 
|tem couldn't be worked out,” he} 
| said. “It’s done in insurance and in | 
| many other lines of business. We are | 
|rapidly getting around to budgetary 
living. 

“Under this plan I would give the | 


(Continued on Page 7) 


‘AMERICAN BRAKE SHOE 
ORDERS ON THE UPTREND 


New York, Sept. 20.—Business of | 


preciation be voiced for the past | Gasoline taxes 
co-operation of the newspapers in| License tags, ad valorem 


Chicago, who outlined a program for | SEEK 


long trading allowance is still an} 
open question. The job is done both | American Brake Shoe and Foundry 
ways and in the final analysis the|Company has been showing im- | 
public will dictate its preference. | provement for the past four months. | 
The public will let us know which | While the volume of orders has not | 


FIGHT LEGISLATION | 
BANNING TRUCKERS 


(Continued from Page 1) 


18,000 trucks, representing an in- 
vestment of $18,000,000, will be 
scrapped and that maintenance of 
state highways will be jeopardized 
as a result of the annual loss of 
$2,450,000 in license fees and gaso- 
line taxes, the associations state. 

Under this bill it is proposed to 
reduce the maximum weight of 
loaded trucks operating on the state 
highways from 32,000 pounds to 
15,000 pounds. Hugh Mallory, well 
known railroad attorney of Selma, 
who is sponsoring the bill, has been 
widely quoted as saying that his 
measure will affect the operation of 
only seventy-two trucks in Alabama 
and, based on these figures, he esti; 
mates a loss of only $112,000 to th 
State Highway Department. Con- 
trasted with this he itemizes a total | 
of $3,000,000 in taxes paid into the 
state treasury annually by railroads. | 

It is to correct glaring misstate- | 
ments and to present the true facts 
about this legislation that the as- | 
sociations are publishing this state- 
ment. 

The association figures show how 
much the state will actually lose 
in revenue if the new eight-ton 





| 
| 
| 


same be submitted to the associa- | limit is established. They are: 





| License tags ............. $540,000 
Ad valorem tax ........... 180,000 
pind died ela oon 1,620,000 

taxes and gas taxes on 72 
common carriers ....... 110,592 | 
EE Piccard avearvaeeens 2,450,5$2 
le er 
TO STOP FREE | 
INSURANCE IN JERSEY 
Trenton, N. J., Sept. 20.—New| 





plan which will halt the growing 
practice among persons carrying | 
automobile public liability policies | 
of returning them after a_ short 
while with the notation that they 
are “not wanted.” Sending out 
bills for either the pro rata or 
short rate cancellation amount has | 
not brought results. 

Among suggestions made to com- 
bat the practice are several setting 
limits of five, ten or more days | 
that the policy might be kept by 
the assured without payment. There 
also has been some discussion of 
establishing a clearing house to 
handle the matter. Stock company | 
agents say the free automobile in- | 





| surance nuisance has been aggra- |} 


vated by reported offers of mutuals | 
to give assureds six months in|} 


| which to pay their premiums. The 
| agents feel they must meet the of- 





fer or else lose the automobile busi- | 
ness and perhaps all other lines of 
the assured. 


CANADIAN TIRE PRICES 
TO HOLD UNCHANGED 


Montreal, Sept. 20.—-The advance | 
in prices of tires in United States | 








predominates—its desire for a bar- 
gain at an open bargain price, or the 
opportunity to brag about the big 
trade which they put over for the 
Sid cars. 

“If the factory uses irregular out- 
Jets—that is, by calling in help from 
the outside—there are again two 
courses where there is no distributor 
in the community, then the outside 
concern going into said community 
and offering those cars becomes the 
so-called distributor of the line in 
that territory. Where there is a dis- 
tributor, then it is possible to pro- 
ceed througfh a process of what 
might be called prostitution. 

“The attempt to curb the process 
of prostitution and the use of irregu- 
lar methods by control from within 
is ind cated somewhat in the follow- 
ing resolution adopted by the Cleve- 
land Association: 

“Resolved, that the individual 
members go on record as to their 
attitude toward merchandising 
methods that take profit from the 
legitimate automobile interests of 
the community; that we refuse to 
subscribe to such methods and that 
we will use all legal means in co- 
operating, through the association, 


to prevent the use of objection- 
able types of merchandising in 
Cleveland. 


“Be it further resolved, that un- 
der the heading of objectionable 
merchandising there be considered 
as included the lending of the name 
of any reputable and authorized 


spurted sharply at any time, there | i lg gs oles so 


has been a steady expansion of or- | market will 
| ders for repair parts for railroads. 

| Since approximately 90 per cent. 
'of American Brake Shoe’s business 
lin major lines is for replacement 
purposes, the company is in a po- 
sition to benefit by any quickening 
in industrial activity. In spite of 
drastically curtailed maintenance by 
its customers during the latter part 
of 1931 and the first half of 1932, 
Brake Shoe’s business held at a level 
which kept its operations “in black 
ink” most of the time. As a result 





dends on both its 


out reducing the cash or working 
capital position. 

Brake Shoe’s ability to maintain 
a satisfactory 


were extremely curtailed is ac- 
counted for in large measure by the 
foresight of the management 
1926, when it recognized the com- 
petition of buses and trucks in the 


ings for these vehicles. 
business in the automotive field was 
extended to brake linings for pas- 
senger cars. 
its Detroit subsidiary, 
Brake Materials Corporation, that 
division of the company’s activities 
has shown steadjly expanding busi- 
} ness. 





it has managed to continue divi- | 
preferred and| 
common stocks through the lowest | gisnosed to increase prices at this 
point in the current depression with- 


| 
| 


| 
| 
| 


| 


volume of business | 
while railroad traffic and revenues | 


in | 
| dustrial 


| 








Canadian manufacturers, immedi- | 
ately at least. 

While prices of rubber have ad- | 
vanced sharply, the marking up of | 
tire prices in the United States is! 
not due to this, but rather to the, 
imposition of an excise tax on tifss | 


| 
| 


in that country based on weight, | 
which amounts to 10 to 11 per cent. | 
This tax had been absorbed so far | 
by the industry. The advance in| 
rubber was merely the occasion Tor 
the increase in tires that has just | 
been put into effect. Since no such 
tax has been imposed in Canada. 
evidentiv manufacturers do not fee] | 


time. 


ELECTRICAL TRUCK — 
SHIPMENTS LOWER 





SPARKS from DETROIT 


Seeing Is Believing 












* * * 
Parking Up 
x * * 





Longer Time 
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Laugh and the World 


7. 








* ” 


Laughs With You 








oe back from Chicago to Detroit from the annual 


outing of the Chicago Automobile Trade Association 
this column conductor finds in the old knapsack a couple of 
stories that may be of interest to the customers. 

One of them has to do with the Studebaker safety tests 
before the movie cameras at the proving ground. I hit Chi- 


| cago just in time for a preview at the Universal piloted by 
| Mike Fielding of the Roche-Williams & Cunnyngham agency 


getting ready to show the stunts in the news reels in 19,000 
theaters throughout the world. I saw automobiles. Stude- 
bakers of course, subjected to extreme punishment in order 
to prove the durability and stamina of the product. It was 
roughneck to the Nth degree and yet the Studebakers came 
through smiling and functioning in all departments. 

% * * 

WHEN YOU LOOK at these newsreels, which also will 
be shown on the R-K-O circuit, you are going to thrill as I 
did. You're going to see a Studebaker Six Sedan sent 
crashing down a 300 foot hill, with 62 per cent. gradient 
not once, but four times. After each tumble the Six picks 
itself up and goes away under its own power, the only ap- 
parent damage being the loss of two tires after the first 
spill—everything else in good order. 

_ Follows a brake demonstration sixty miles an hour and 
bingo! the brakes go on and the car is brought to a halt in 
160 feet. Then the grid test with the Six galloping over a 
series of trenches at varying speeds, jumping and bumping, 
sometimes six and seven feet off the ground, but everything 
jake at the finish. 

* + * 

AB JENKINS does some high and fancy skidding and 
swings ‘em around on a dime and still the car continues to 
be a Studebaker. We note some rigorous transmission tests 
and then we have it proved to us that blowing tires at 
seventy miles an hour is merely an incident with a Stude- 
baker. First Ab, by means of a dynamite detonating cap, 
has a right rear and didn’t swerve a foot form a straight 
course, Then a knife-like apparatus punctured a right front 
at the same speed and it wasn’t even a feel bite to the driver. 

But the thriller is the head-on collision between two 
Studebakers, each traveling 60 mph. One car had shatter- 
proof glass, Studebaker standard equipment. It was like 
dropping a car from the roof of a fifteen-story building to 
a concrete pavement. Of course, the collision smashed motors 
and radiators, but that was to be expected—but shatter-proof 
glass came through with flying colors. It cracked, but did 
not splinter, while the garden variety of glass in the other 
car was spread all over the lot. 

Seeing is believing, they say, so these demonstrations 
should convince even skeptics of the quality Studebaker puts 
into its product. 

* * ae 


GOSSIPING ALONG Chicago’s Row I find Perry Gart- 


| ley, Willys-Overland distributor, is meeting with considerable 


success in his treat of time payment extensions. He is giving 
sixteen months on new cars instead of the conventional 
twelve and up to date is not regretting his radical departure. 
* ” x 

SOMETHING ELSE out of the ordinary is the Bally- 
hoo Bargains at Bird-Sykes. This is a used car campaign 
put on across the street from the Bird-Sykes store and the 
feature is the kidding signs stuck up in the windows which 
seem to bring prospects into the store. Some of these signs 
are parodies on national advertising of products other than 
automobiles. For instance, “Do You Inhale?” from the 


| Cigaret World. And there’s “All the Cubs Drive Used Cars.” 


Washington, Sept. 20.—A _  pro- 
nounced downward trend in ship- 
ments of electrically operated in- | 
trucks and tractors is re- 
vealed in figures just issued by the 


| transportation field and prepared a/ Bureau of Census, which show that 
line of brake shoes and brake lin- | 19 were shipped in August, as com- 
In 1931 its| pared to 19 in July; 50 in August 


1931, and 93 in August, 1930. 


During the eight-month period 


Since the inception of | from January through Augusi, 1932, | 
American | a total of 174 electric 


industrial j 
trucks and tractors were shipped as 
against 434 in the same period of 
1931 and 833 in the first eight | 
months of 1930. 








The psychology is that if you can give the public a laugh 
you cut down a lot of sales resistance. 
~» La * 
OUT THERE AMONG the veterans in Chicago, let me 
tell you of another veteran that has popped up in the fair 
state of New Jersey. A. R. Usher, treasurer of the New 


. Jersey Motor List Company, which compiles facts and fig- 


ures on automobile registration in that baliwick, reports that 
a car has just been registered in Passaic county which bears 
the name “Sears.” It was manufactured in 1899 and is listed 
as a “business buggy.” The engine number is 3,478 and is a 
square rigger with two cylinders, rated at ten horsepower. 
Is that hoarding? 





a a 
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Retail Salesmen— [his Is Your Page 


This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daity News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
Your achievement or your mistake 


let us get it ready for publication. 
may help another salesmen to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


Give us the benefit of your reactions on 





TO SELL USED CARS YOU HAVE 
TO ADVERTISE THEM 


By C. E. SERING, 


| 


When you advertise used cars in the newspaper, you 
hope that the man who is thinking of buying a used car will , 
be attracted by your advertisement, read it, come to your 
used car store to look them over, and buy. Fifteen of your 





the advantages of this type of used 
car advertising: 

1. It goes to the logical prospect. 

2. It receives undivided attention, 
for there is no other competitive 
advertising to detract from its mes- 
sage. 

3. It is a personal message that | 








ALABAMA SALES TAX 


Used Car Selling Prices 


Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
|}can be addressed to the prospect. | of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 


MEASURE PENDING| These prices will vary on condition and from other causes. 
| They are not presented as being the exact prices at which 


Montgomery, Ala., Sept. 20.—The 
House Ways and Means Commit- 
tee, September 15, voted to report | 
without recommendation a sales tax 
bill, modeled after the Mississippi 
law, aS a means of balancing the 
budget. 

A tax of 2 per cent. on all retail 


of this paper. 


St. Louis, Mo. 


competitors do the same, and al 

Put yourself in the position of the” 
man who is thinking of buying a 
used car. Pick up a newspaper in 
any city of the country; turn to the 
classified section; read the used car 
advertisements. What do you find 
out? 

For the most part you read the 
same advertisements you read ten 
years ago; fifteen dealers each have 
from five to twenty-five used cars 
advertised. They are described as 
“good buys,” “like new,” “can’t be 
beat,” “see these,” etc. Some give 
the prices and some do not. And, | 
when you've read them all, which | 
place would you go to buy? 

What would you do if you were a 
prospect? You'd do just what fifty 
per cent. of the prospects do. You'd 





these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 
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start shopping! 

As a result some of the people 
eventually, in the course of their | 
shopping tour, reach your store. | 
Some of them never get beyond the 
first or second stop. By the law of 
averages you get some of this busi- 





ness; your competitors get the 
balance. 

You must continue to use the 
newspaper to advertise used cars, 


for you must continue to attract the 
shopper. But, as long as you con- 











Dealer A 


SEATTLE | 


An increase in brake business of 
40 per cent. is reported by F. J. 
Young, service manager of Trans- 
port Corporation, following instal- 
lation of a Weaver Safety Lane. | 
“Car owners like to come 








in and | 
make their own tests,” he declared. | 
“Then it is easy to sell the service 


if it is shown that it is needed.” 
* * 7 
Del Larson, factory representa- 


tive for Northwest for Graham, is | 
establishing his home in Seattle, his | 


family being due to arrive soon from | 
California. 
” * 7 | 

Transport Corporation is getting | 
results from a contest within its 
own ranks on new and used car] 
sales. Two salesmen were appointed | 
captains, B. O. Velguth and F. J.| 
Cone. They picked teams that in- | 
cluded every employee. The idea 
was to get tips on prospects from 
service men, etc., and it worked out 
very favoysbly. An extra sum, de- 
termined by the number of sales, 


} ly used will produce good results in 





;on the list. 


will not reach enough of them with 
the printed word; so why not try 
other ways to attract them? 
There are other good advertising 
plans shown in Used Car Funda- 
mental Poster No. 12. Get out your 
copy and study them. If you do 
not have it, mail a Help Wanted 
blank, or write your request to the 
factory. It will be sent to you free. | 
Remember that literature proper- 


| tributor here for Hudson-Essex. 


used car sales. Here are a few of 


ctivities 





Don Gilmore, service superintend- 
ent for Sands Motors, Inc., has been 
putting over “Preventive Service” 
very successfully. This plan went 
into effect about a year ago. From 
1,000 to 1,200 cars are on the list for 
regular service on this plan, and the 
surprising thing is that other makes 
besides Studebaker and Rockne are 


* > * 
SAN ANTONIO 

The three local Ford dealers— 
Herpel-Gillespie, Jordan-Ivers Mo- 
tor Company, and Morgan-Wood- 
ward Auto Company—are offering 
a special feature to Ford owners 
until October 1. This service offer 
includes grinding valves, tuning up 
motor, replacing rings and piston 
pins, tightening and aligning con- 
necting rods, all for $9.95. For grind- 
ing valves only, the offer is $4.50. 
The prices quoted are for labor only. 





* - * 
Due to the activities in the used | 
car market, a slight famine in used 





the car offered is a sedan. 





At The 


S. A. E. Production Meeting—Oct. 3 


Also 


Before any other publication has an opportu- 
nity of printing the news of that meeting Automotive 
Daily News will have it in the hands of important men 
of the industry. 


The S. A. E. meeting takes place on a Monday. 
Automotive Daily News is the only publication going 
to press in sufficient time to cover that meeting. 


Advertisers desiring to reach these groups, 
together with sales and administrative executives in all 
important factories, should advise us at once regarding 
size of space desired. 





|cars has resulted, with the result 

to| that several of the dealers are ad- 

| vertising for good used cars. } 
* * 


* 
Phil Lovell and C. C. Williams 


was placed in a general fund 
go to the winning team. 
* . . 


Good luck in salmon trout fishing 
in Puget Sound waters, off Port have been added to the sales staff 
Angeles, is reported by Floris Nagel- | of the Milam Chevrolet Company. 
voort, back from a week's vacation. | Both are experienced salesmen with 

A party of four landed a score or | o90d records behind them. 
more salmon, weighing from 8 to 11 * * * 
pounds each, and that is thrilling Scott Dyer has been named used 


fishing. There is talk of another car manager of the Jordan-Ivers 
trip in the near future. Motor Company, local Ford deal- 
 & 9 7 ers. oe 

Louis David, shop foreman for ** * 


Wm. O. McKay Company, is taking| Jordan-Ivers are featuring tires 
his golf seriously. He started to take | and tubes on a budget basis as a 
to the links a couple of months ago,/| means of stimulating business. Five 
and now it’s a regular weekly habit. | months is given in which to pay. } 





The American Society for Steel Treating hold- 
ing its convention in the same city—Buffalo—will be 
attended by hundreds who will receive Automotive 
Daily News each day of the meeting, October 3d to 7th. 
Additional hundreds who cannot attend either meeting 
will receive copies by mail. 


Automotive Baily News 


pany, Inc., has been appointed dis- | t-Touring. r-Roadster. Where no distinguishing mark follows the price 


A. S. S. T. Convention—Oct. 3 to 7 
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A Rising Demand for Quality 


- the many reports that have been coming to us from all 
sections of the country, noting a willingness and desire 
to buy all sorts of merchandise, there have gradually crept 
in suggestions from this source and that to the effect that 
quality is again beginning to be sought by the buying public. 

The American buying public has been traditionally one 
interested in quality. Except in exceptional cases, such as 
the present depression, price has not been our prime con- 
sideration. When the business slump put most of us on a 
totally new basis of living, we changed our traditional atti- 
tude toward buying. Since we could hot afford the best, we 
inclined to take the shoddy. And the effect on our general 
state of mind was psychologically bad. 

Heaven knows, the “keeping up with the Joneses” idea 
is not wholly a pleasant trait of character, but neither is buy- 
ing for price particularly inspiring. The demand for price 
at the cost of quality carried some of us so far that we did 
not spend even what we could afford on the basis of our 
reduced incomes. And this has been, and still is to an extent, 
one of the causes, or at any rate the symptoms, of the 
depression. 

If the American public is again demanding quality 
rather than price, it is a healthy sign. It is particularly 
encouraging to automotive salesmen. The men on the firing 
line can now use some fundamental arguments that have 
been in the discard for several years. They can suggest to 
a prospect that he buy a motor car in keeping with his sta- 
tion in life, without being in danger of assault. 

_And the argument carries on through the automotive 
business. The service station man can suggest that his cus- 
tomer have done the work that his car actually needs and 
not merely just enough of a job to keep the old boat limping 
along. 








From the economic sign, this return to quality demand, | 


or, at any rate, to an interest in quality is an excellent sign 
and one that could be expected to accompany any real busi- 
ness revival. Let us hope that the present reports are no 
mere flash in the pan, but the real start of the American 
buying public to get back to its traditional desire to get 
quality as well as price. 


Protection of Wild Life 


Gid Graham, chairman of the Game and Fish Com- 
mission of Oklahoma, recently made an appeal to motor 
vehicle users for help in preserving wild life in this country. 
He cites the mangled remains of rabbits, ‘possums, raccoons, 
squirrels and other animals that can be found all too fre- 
quently on any main traveled highway. Mr. Graham finds 
these relics an indication of the “lust to kill” and wonders 
what kick a man can get in running over a helpless animal, 
blinded by headlights. 

We doubt that many animals are deliberately destroyed 
by motor vehicle drivers, but there is definitely a problem in 
wild life conservation created by the motor vehicle. The 
car has brought hunting grounds within easy reach of great 
cities. It has enabled the man living in rural neighborhoods 
to reach shooting grounds in a relatively short time. 

Obviously, this placing of shooting grounds at every- 
man’s doorsill has increased the urge to go hunting, The 
busy business man can get away for a day’s shooting now, 
where once he would have had to spend two or three days 
in a real expedition. The mere increase in the number of 
hunters. 

_Motor car owners as a class should be interested in pro- 
tecting and saving our diminished wild life. Because we are 
car owners we have a responsibility thrust upon us and we 
will be well advised, for our own sake and that of future 
generations to join in the movement to conserve wild birds 
and wild animals, which do not fall in the vermin class. 


Telephone CA nal 6-1000 





DIAMOND-T model 


rn , 


NEW 114-TON MODEL. 


PRICED AT $545) 


(Continued from Page 1) 


;Shaft of the semifloating 


| 


result of the leverage developed by 
the outer tire, gives place to a solid 
housing which carries the entire 
| load—the live shaft is employed only 
to drive the truck. 

The new Diamond-T 1% 
model 210SF continues the 


iby 4%-inch engine, 
displacement of 228 cubic inches 
and a torque of 143 pounds feet. 
Designed and 
clusively for truck service, 


crankshaft carried in seven main 
bearings with a total main bearing 
area of 85 square inches. Upwards 
of 80 horsepower has been developed 
ion block test, but for truck service 
| the engine is conservatively rated at 
60 horsepower at 2,800 r. p.m. De- 
tails of the engine construction con- 
'firm the claims of its particular 
suitability for truck use. Camshaft, 
water pump and accessory shafts 
are all driven by wide faced front 
end gears—no chains or belts are 
employed except for the fan. Force- 
feed lubrication is supplied to all 
main and connecting rod bearings, 
with oil passages drilled 
block. Water jackets extend the 
full length of cylinders and com- 
pletely surround the exhaust valves. 

A water pump of unusual capac- 
ity is gear driven and so designed as 
to be removable as a complete unit 
without affecting any other part of 
the engine. Light weight pistons 
carry four rings each and piston 
pins are locked in the rod. A modi- 
fied “high turbulence” combustion 
chamber design is employed with a 
moderate compression ratio which 
permits the use of ordinary grades 
of gasoline without knocking under 
full throttle operation. 

Diamond-T continues in_ this 
|} model the use of four’ wheel 
hydraulic brakes with special] drums 
cast of alloy iron and a heavy duty 
molded lining. The master cylin- 
der is of a new type incorporating 
the automatic supply tank in a 
single unit, with a convenient open- 
ing under the hood for replenish- 
ment if required. Wheels and 
brake drums are of the new type 
developed by the Clark Equipment 
Company, with wheel hubs and 
drums cast in one piece and ma- 








absolute concentricity is assured. 

Hand brake is a contracting band 
at the rear of the transmission. A 
pressed stec] frame of taper section 
secures unusual strength from 
elaborate cross bracing. Special 
cross members of the alligator jaw 
type are employed, and the front 
cross member and motor support is 
exceptionally wide and of a new de- 
sign providing unusual strength and 
rigidity at this point. 

Rear springs are 50 inches in 
length and 2'% inches in width and 
have nine leaves of heat treated 
alloy’ steel. A four-leaf helper 
spring is also provided as standard 


equipment. Both front and rear 
springs are carried in “compres- 
sion” type rubber bushings and 


front springs are fore-shackled for 
smoother steering and freedom 
from “shimmy.” No lubrication is 
required at any of the spring 
shackles, all relative movement be- 
ing absorbed by actual flow of the 
rubber. 





Clutch and transmission are of 
conventional design and ample 
}ecapacity. A new type of flexible 


in the} 


ton | 
use of | 
|the Diamond-T Hercules 3%x-inch | 
with a piston | 


manufactured ex- | 
this | 
power plant has a heavy 2'%-inch | 


type, | 
| which is so liable to breakage as a | 





chined on the same centers so that | 








lire equ.pment 


Designed for the model 210 F. 
bore and 4%-inch stroke, this 228-cubic inch engine has developed over 80 


horsepower, on dynamometer test. 
connecting rod bearings with all oil 








F. F., 144-ton chassis with dual tires. The model 210 S. F. is designed for single 


F. Diamond-T truck, with 3“<-inch 


Force-feed lubrication to all main and 


passages drilled in the block. Water 


jackets extend the full length of the cylinders and are carried entirely 
around valve-seats and guides, providing ample cooling capacity for con- 
tinuous high speed performance at full load. Light weight pistons carry 
four rings each. Piston pins are 1 inch in diameter. Radiator has an 
unusually high factor of heat dissipation, fully utilized by an extra large 
and efficient water pump. Due to efficient, modified compression design 
of combustion chamber, and modern down-draft carburetion, brilliant 
pick-up is achieved, while permitting use of regular gasoline without 
“pinging.” You can “get at” every part for routine inspection or ad- 
justment. 








mounting has been adopted for the | eee eee 
clutch plate, whieh is of the 10- COMING EVENTS 
inch size, and constant mesh and 


third speed gears of the transmis- 
sion employ the full involute teeth 


form for quieter operation and 
longer life. 
Equipment includes steel cowl, | 


front fenders and running boards, 
steel spring bar bumper, helper 
springs, electric head and _ tail 
lights, speedometer, heat indicator, 
batwxry, generator, starter, horn, 
jack and tools. Hydraulic shock | 
absorbers in front, chrome plated 
bumper and a chrome plated radia- 
tor guard of steel bars are available 
at slight extra cost. 

An all-weather steel cab has been 
developed for this model. The clear | 
vision windshield is of one piece 





SEPTEMBER 
27-28—Chicago. National Association Motor 
Bus Operators 
27-28—Chicago. American Electric Rallway 
Association Meeting, Hotel Stevens, 
30-Oct. 1—Dallas, Tex. American Institute 
Mining and Metallurgica! Engineers, 
Petroleum Diylision 


OCTOBER 


%—Buffalo, N. ¥. Society of Avotomo- 
tive Engineers’ Production Meeting. 


%- j7—Buffale, N. Y. National Mete! Cone 
gress. Sponsored by American So- 
ciety for Stee] Treating, with co-op- 
eration of American Society of 
Mechanica! Engineers, Institute of 
Metals and Iron and Stee! Divisions 
of American Institute of Mining and 
Metallurgical Engineers, Americen 
Welding Society, Wire Association. 


4. j—Washington, D. C. Nationa! Safety 
Council Meeting 





and windows are controlled by 
crank. Automatic windshield wiper | 
and rear vision mirror are supplied | 
together with the cab. 


STEEL TRADE FUTURE | 
LIES IN ALLOY FIELD, 
FOUNDATION REPORTS: 


(Continued from Page 1) | 


turn to quality production rather | 
than the quantity production of the 
past, and tremendous improvements 
and extensions in the manufacture 
and use of high quality alloy steels 
should be forthcoming within the 
next few years. 

“There are thousands of possible 
combinations in alloy steeis, and of 
these only a hundred or so have 
been developed. Their development, 
however, already has proved to be 
of vast importance to the public. 
For instance, the discovery of large | 
deposits of molybdenum in Arizona, 


%- j—Buffalo, N. Y. Nationa! Metai Exe 
position, 174th Regiment Armory, 
W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 
3- &8—Buffalo, N. Y. Nationa! 
Steel Meeting. 
5—Niagara Falls, N. Y. 
Automobile Merchants 
Inc., Convention, 
4- 6—Toronto. Transportation 
S. A. E., Royal York Hotei. 
6-16—Paris, France. Passenger Car Show. 
10-14—Atlantic City, N. J. American Gee 
Association 
22—London, England. Olympia Show, 
22—Atlantic City, N. J. National Hard- 
ware Association, Accessories Branc 


NOVEMBER 


11-19—Glasgow, Scotland. Moto: Show. 

14-16—Atlanta, Ga, Nationa! Tire Dealers’ 
Association 

15-17—Houston, Tex. American Petroleum 
Institute Meeting. 

1%-Dec, 4—Paris. Aeronautical Show 


DECEMBER 
National Standara Parte 


tron and 


Empire State 
Association, 


a 
‘ 


Meeting, 


3- 
q- 


2- 3—Detroit. 
Association Convention 
6—New Orleans, La. Association of 
Asphalt Pavine Technicologists. 
5- 9—New York. Annual Meeting A. &, 


M. E 
5-10—New York. Power and Mechanical 
Engineering Exposition 
5-10—Detroit. Third Annual Joint [rade 
Show. National Standard Parts As- 
sociation and Motor and Equipment 





and the consequent industrial dis- 
covery of molybdenum steel, made | 
possible the automobile and the air- 


Manufacturers’ Association, Convene 
tion Hall 
JANUARY 
7-14—New York City. Nationa! Autom. 
bile Show. Grand Central] Palace. 


plane. ah } I p 
“The manner in which the big cor cgueey ess Slee 
steel companies are co-operating | *8-Feb. 4—Chicago. Nationa! Automobile 
with us in our program of iron alloy | Show. Coliseum 
FEBR4ARY 


research and the interest which they 
are showing in our work, indicate 
that the leaders of the industry are 
alive to the situation and are pre- 
paring to meet the problems of re- 


‘adjustment which are coming up.” 


11-18—Kansas City, Mo. Kansas City Moe 
tor Car Dealers’ Show 
27-Mar. 14—New York City. Chemica! Exe 
position, Grand Centra) ‘Palace. 
APRIL 


20-21—Cleveland, 0. Nationa) 
Association. 


Petroleum 
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A Year Ago 


eee, ..@ prediction 


Today 


_..an established success 









Rockne has proved that it is not only here 
to stay— but here to go ahead! 

A year ago Rockne was unknown. No 
cats were in production. There were no 
dealers. There was no great army of Rockne 
owners to buy new Rocknes as soon as they 
appeared on the market. 

Yet Rockne predicted that by 1933 it 
would be an established success and an out- 
standing contender in the low-priced field. 

Look how Rockne has fulfilled this pre- 
diction: 

It now has an organization of more than 
1,750 aggressive dealers. 

It has shipped more than 20,000 cars. 

For the entire industry it ranked sixth 
in sales to dealers in August. 

It has the most enthusiastic owners any 
manufacturer has ever boasted. 

It has passed one car after another in 
registrations because the public—the dis- 
criminating, exacting, careful-buying 1932 





public—has found that Rockne has the style, 
the size, the speed, the stamina, the equip- 
ment that make a real motor car! 


If Rockne can get results like this in a 
year like 1932, what will happen when 
general conditions improve? 


What are you doing about 1933? Will 
you be satisfied with a line which 1932 reg- 
istrations prove to be slipping? 


The Rockne franchise is the fairest in the 
industry. There is no over-crowding—every 
dealer has an opportunity to get profitable 
business in his territory. As the Rockne is 
sold through dealers only, good territory 


is still open, even in large cities. 


Why not arrange now to join the con- 
stantly increasing group of Rockne dealers 
and go ahead with Rockne in 1933? Write 
or wire for details today. 


ROCKNE MOTORS CORPORATION 


(A Studebaker subsidiary compeny ) 
DETROIT, MICHIGAN 


ROCKNE SIX 


SPONSORED AND GUARANTEED BY STUDEBAKER 


byob 


AND UP, AT THE FACTORY 











New British — Car 
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kgown as 
This is an eight horsepower job, and the general lines are 


FRONT AND REAR VIEW of a new British sports car, 


the Vale. 


distinctly and interesting. The little car sells in England 


for about the equivaient of $750. 


“sporty” 


{ 


LEASES KEARNY PLANT lon the Lincoln Highway, Kearny. | 








Oil Burning Cabinet 
_— 


A complete line of Radiant and 


| circulating type cabinet heaters are 


now in full production and ready 
for immediate shipment, according 
to Motor Wheel Corporation. Em- 
bracing every possible requirement, 
there are two Radiant models and 
three circulating type MW _ units 
available to handle small spaces up 
to 6,000 cubic feet, average con- 
struction. 

Of the three MW circulating type | 
heaters two have been attractively 
finished for installation in offices, | 
shops and the living rooms. 


SMALL PLANT SAFETY 
CONTEST PLANNED 


Newark, N. J., Sept. 20.—Col.| 
| Charles R. Blunt, commissioner of 
labor, has made a special appeal 


to owners of small plants to enroll 


|in the fifth annual statewide inter- | 
|no drag or pull, and a glasslike fin- 


}ish leaving no trace of the brush 


plant safety contest, which will be- 
gin soon. 

He based the appeal on the greater 
frequency of accidents in smaller 
plants than in larger. 

“While accident prevention is al- 
important,” he said, “it is 


| South Bend, Ind., is offering a new 


jlength of time after painting. It 








Kearny, N. J., Sept. 20.—The| They have been located on Newark | ways 
Montgomery Motor Sales, Inc., has} Avenue, Jersey City, for twelve | more so now, when we realize that 
leased the Martin Parry Building | years, Tebuilding trucks. ‘accidents impose a burden upon in- | 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, SEPTEMBER 21, 1932 


dustry that is expressed in increased 
compensation rates.” 

More than state-wide interest is 
attracted by the contests, he said. 
The California plami of a New Jer- 
sey concern has taken active in- 
terest and for the first time has 
gone for a year without a mishap. 

This company also reported that 
the cost of accidents for three 
months was about $2,700, averaged 
over six years. The firm spent $1,600 
in the safety campaign and had a 
perfect record for the year. 

The general committee is headed 
by Arthur E. Petersen of the Cellu- 
loid Corporation of Newark, 





TWO HOUR ENAMEL 


The O’Brien Varnish Company, 


two-hour automobile enamel. The 
manufacturer claims’ that _ this 
enamel dries on a car, truck or bus 
in from two to three hours and} 
that the vehicle can be used in that 


is further claimed that the colors 
are of exactly the right fluid con- 
sistency to permit brush applica- 
tion with satisfactory results, with 


in the final surface. 

This enamel is claimed to be com- 
pletely waterproof and resistant to 
all weather’ conditions. Colors 
available include orange, gray, medi- 
um blue, brown, red, deep blue, 





green and % and maroon. 





PENETRATING LUBRICANT 


X Laboratories is announcing a 
new product in the shape of a pene- 
trating lubricant, designed to both 


penetrate and lubricate. It is 
claimed that this lubricant stays 
liquid at 70 degrees below zero and 
it is recommended for use on sticky 
valves, stiff gearsets, for dissolving 
rust, lubricating springs. It is 
claimed also that this lubricant aids 
greatly in breaking in new engines. 

This product is available in three 
ounce cans, in pints, quarts, gal- 
lons, five gallons and drums. The 
company has devised a merchan- 
diser and counter display stand in 
two sizes. An X spray gun is given 
free with every merchandiser. 


EXTRA SMALL SOCKET 
SERIES 


An extra small socket series has 
just been placed on the market by 
Bonney Forge and Tool Works. It 
is designed to meet the demands of 
mechanics for making adjustments 
on magnetos, generators, carburet- 
ors, radios, wiring connections, etc. 
Each piece is made of chrome-van- 


|adium steel. 


The extra small series contains 
six double-hexagon sockets with 
openings ranging from 1, inch to 
re inch, two double-square sockets 
with openings of ™% inch and 
inch, an extension 4'5 inches long 
'and a 4-inch sliding tee. 





FINAL REVISION, COMPLETE NEW PASSENGER 


This table is repeated for compartive purposes only, 







___ AUBURN GROUP 





States 


Chrysler 























= GROUP 











Plymouth 



























































FORD GROUP | 











GENERAL 
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Chevrolet 





Cadillac 






































MOTORS GROUP _ 
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Oldsmobile 





Pontiac 


























Alabama, 1931__| 11’ 1 2} 2 8s #@2 49, 100] 482 1| 483] —_—_—30| 2) 548 2g 601 
Arizona, 1931 | 6 —* 6, 25| 60] 198} 199, 19 2| ‘166 Ti, 6 ___ 205 
Arkansas, 1931) 2 #2»| 2) 4) 14) 82 | 87 223| —_—«578| 2) 580, —-28| 3) 817] 4 ~ 20) 41) 913 
California, 1931 | 388 6 394,351, —=Ss 350) S877, —S—« 3D 1737| «3725 28) 3753 710) 100| 3336 40; 227/385) 4798 
Colorado, 1931 | 37 1 ~ 38 | 45 17 58, 104 224 | 457 1] 458| 8 7 566 8 29 70. 765 
Conn, 1931 | ‘66 1 67] 106 104 122 189) 521] _—*748) 6| 754 | 221| 36| 810] 19} 101 210 1397 
Delaware, 1931 | Ui 24 23| 6 3| 27 59{ «118 | 3| 121 | 29| 5| 151 4\ a 39 236 
Florida, 1931 | ~ $Ob 3 «+S, 17 a ee 32 106) 221 | ___ 651] 1| 652] 51| 1| 672) 4,29) 83 840 
Georgia, 1931 |S Sa eee 6{ 7 9 36 42 104,458 i 459| 49 3 530 5 28 40 655 
Idaho, 1931 | 3 3]__—s«6 8 21 27] 72] =i l 155 | 18) l 150 2 11) 181 
Illinois, 1931 | 313, —*«10,~S=s=S=~=<C—«i]SSSC«D 301) 417,733) 1890] 3718 30] 3748 | 570] 94] 3929) 81| 362) S781 5817 
Indiana, 1931 | 121) 4, —«d i146] 165] 186) 421] gi8y «1016; | SCY «a9 10; _ 1300) 10| 177; (239) 1885 
Towa, 1931 [| Bl 1 32] 8 - ey 28 120 391 628! 1144| 6| 1150] _114| 7 1637 3| 98} 232 2091 
Kansas,1931 | 14 3 17] —SaT 38, —Ss«8)SSSC«iN 359] «872 | 4 876] —_102| 10] 1469) 5| 58, —«224 1868 
Kentucky, 1931 _— 12° 2 14] ~—s89 41) 100,264) 494] «836 | 2 838 41) 2) (953 4] 28,89 1117 
Louisiana, 1931 | 8 2  10f 38 34 64) 82) 218] 568 oe 568] 42 | _—54 5 29) 42 872 
Maine, 1931 | 19 | (19f 35 12,34 128| 209] 339 2 341 | 60) 9 351] 6) 44 106 576 
Maryland,1931 | 57) 4) 61| «66, 21 53 149) 2891 «687 3 690) 82) 7 __—«978) “28; i149) 1251 
Massachusetts, 31] 156 ~~ 2 158| 243" 62) 218591 1114] (2585, 24] 2609 | 434 57| 2132 67 271 501/ 3462 
Michigan, 1931 _| 86 3| 89] «208 153 226, ~—«19211| 2508 | 2100) 17| 2117{ 316; 5|_—«2.259) 31] 342 370) 3369 
Minnesota, 1931 | 49, °° +#&3+'2 50} ~—«:129) 59 102, 635| 925| 1066) 6} —sl072]~—Ss58) Ss] 1625) 5| 159) 254 2212 
Mississippi, 1931 | ——s—s—sidYS CS CAO 506 | 25 | (642 7 31 ‘105 
Missouri, 1931 | ———_58 ae 59). +980 #48 «4129; 352 619] 1131 11 1142 | 137] 11) 1458 10 94 202 1912 
Montana, 1931 | 9 9} ~«27 20 27 60| 134] ——s«246| 1| CZ a >) © 
Nebraska, 1931 | 18 2 of, 45) 3 TTB | 60 3] 984] 2) 52; 1192 
Nevada, 1931 | 9 1 10} 22 7 a 18] 55 | 90 1| 91] ~+«+14 95 i 124 
N. Hampshire, "31 | 9 ae. --.' oe 26. 2,—=—“‘(‘éz SY OCG] CI 269,47] sia] 1] 3 _—«B 403 
New Jersey, 1931 | 175 6 18i| 317, 90,147,866, COSCO 16) 1613] ——«442;_——siS|_SsCdOMO|~—S85|S2 79] 394 3155 
New Mexico, 1931| | 16 2 15 24) 57} «139 139 | 31) 3 168| yi; —iaa;s CD 
New York, 1931 | 683 17,70] ~—1115, 471, 587, 1706, 3879] 6284 | 80; —s«G364| —«'1550| 256) 6963/39 873 «1193 —«10974 
N. Carolina, 1931] 32, 32, (101; +40; +~=«+114)~S—=«99) a54f 1313; ij _—i13i4]——8]—— siSCCSC~“‘SM 33 160 1683 
N. Dakota, 1931 | _ 3 3} 111-21 ~—~—~«YI0) ST 80]. —-:165)—~SCts=«é 167, «ad | _—-218) — > he: 35 270 
Ohio, 1931 {211 7 218] 327 270 286, «1368 2251] 2490) 18 2508 | 269 39[ 2631/22, 280 534 3725 
Oklahoma, 1931 | 19 2 21] «66 13 113 116 308 | 632 ry 636 | 93 14 966 4817 1223 
Oregon, 1931 | 21 2 23] ~ 50 34 42, —«129 255] 345) 7| 352] 61| 3) «415 3). ~=s24 56 —C*«i GD 
Penn, 1931 | _——i314 9° 323] 618321) 475, «1158 2572] 2834/ 32! 2866 | 716 81/3902 65) 373 630 5767 
Rhode Island, “3,40 i ee 76 62 44, —«21:0, 292, —=32;—“‘ 385). 2 96)st=i“‘zT 451 5 19) —s80,—~=tiC“‘é TT 
So. Carolina, 1931 | 12 ] 12} 32 16) ~—«35) 79) 162; —«609) | 609} +30 1| 666 2 “11 54) 764 
So. Dakota, 1931 | 4 ] 4] 17 21 31 64 133 | 212/ 312; isa, .CtCiSC ‘C(;#;};SNCSC|COOC*Ci‘éSU:Ctr*:é‘“‘éO 394 
Tennessee, 1931 | 29 29, «39 a 325] 939) 1 940 | 58 7 1208, il 43 63 1380 
Texas, 1931 | 34 2 36 | 148 90 182 420 840 | 2099 7 2106 | 241 15 +2744 ll 50 193 3254 
Uiah. 19331 + ~=«&| "12 a 16 20) 62) is) | 164 | 24, ~SCS=«S 184 ; 10) 13} "236 
Vermont, 1931 | —*7 7) #+»18 #+x112 4x1  #£«§ ‘107141 “at hU6uslhmhCUhlC(C CS 20 23 200 
Virginia, 1931 | 17) 17] 99 53 66| 131 349, 1256 3 1259 | 95) 10; 1458) 5 45 183| ; 1796 
Washington, 1931 | 38 i 39 | 96 86 78) 224 484) 771 5 776| 133 8 768 8 84 115 1116 
Ww. - Virginia, 1931 | 47 2 49 | 66, 32) 96) 186] 380; 82] | 582[ “56 4 649) 3| 33] 131| 876 
Wisconsin, 1931 | 85 3 88 | 139 78 164) 339) 720} ~—~«:1070) 5 1075 | 181 20; —«:1683} 1i| 147 299 2341 
Wyoming, 1931 | 4 | 4] 18 4 “a TTY si | 122,29, 2) «166 ] 13) 6St~«~«O 








Dist. of Col., 1931 _ 
Line Total, 1931 5892 3350 5340! 


Group Total, ’31 | | 3447 | | 
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P. A. A. ELECTS 
_ NEW OFFICERS 


(Continued from Page 2) 


dealer $1. Grive away in a brand | 


new car, promising to pay $1 a day 
the rest of my life. The $730 in two 
years takes care of everything, in- 
surance, depreciation, etc. At the 
end of two years I get a new Car, 
keep right on paying the dollar a 
day.” 

Mr. Beck also suggested the widen- 
ing of world markets as a means} 
to stimulating trade. 

George Graham, vice-president of 
Rockne Motors Corporation, speak- 
ing yesterday, sounded an optimis- 
tic note when he said: 

“There is a definite upturn. Noth- | 
ing will stop the return of better 
limes.” 

Mr. Graham discounted the claims 
of the various political orators, 
saying: “Candidates have always 
been talkative in running down 
their opponents. If talk could kill 
this nation, we'd all have been out 
ef business years and years ago... 
No matter who's elected, things will 
not be as bad as his opponents said | 
they would be.” 

Mr. Reeves in his address, which 
created so much interest yesterday, 
Said in part: 

“Exorbitant 


covery. 


“The practice of plucking the mo- 
loading him with more | 


torist by 
taxes whenever government needs 


additional revenue is handicapping | 


the efforts of the automobile indus- 
try to perform its normal function 





and discriminatory | 
taxation of motor vehicles is one of | 
the major obstacles to business re- | 


las a leader in the restoration of 
business,” he asserted. 


“The car is now the most highly | 


taxed piece of property in the world, 

because it is taxed 20 per cent. of its | 
average annual value during its | 
seven-year life. 

“I don’t know what more forms of 
os can be laid on the motor 
| industry because almost every kind 
would 
[eo eeree that at one place or 
another in this country are laid on 
ithe user of the highway. 

“Highway transportaiton is not | 
|}exempt from the fundamental laws | 
|of economics and its future expan- | 
|sion will depend to no small degree | 
upon our ability to bring motor 
travel within the means of an in- 
satiate number of — 


‘PERMITE APPOINTS 


| 


| (Continued from Page 1) 


Corporation until a year ago, when 
jhe joined the Detroit concern. The 
| valve division of the Permite group 
reports increased favor with motor 
car and truck manufacturers and 
|increasing demand in the replace- 
ment field necessitated expansion 
of that department under super- 
vision of an authority on valve 
manufacture. 


IN NEW QUARTERS 

Newark, N. J., Sept. 20.—After 
ten years of selling General tires 
at 177 Central Ave., Joseph Burnet, 
| president of the Burnet Rubber 
Company has opened his new 
building at Central Avenue and 
Hoyt Street. 








seem to be included in the} 


HILL AND STAPLES 
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("at ca La oe 
| ON THE OTHER HAND | 


METAL INDUSTRY GAINS 
Springfield, Mass., Sept. 20.—Some | 
gains in production by industries of | 
the metal group were reported last 
week, but they are scattered. The 
|improvement appears to be more 








in western Massachusetts. Some of it 
it seasonal. Foundry work is show- 





|tablishments. The manufacture of 
| tools and small devices is picking up 
|in some quarters, 


REPORT BETTER BUSINESS 

Chicago, Sept. 20.—Definite signs 
lof an improvement in business con- 
ditions were noted in a report made 


| 


tive manager of the National Asso- 
ciation of Credit Men, at a confer- 
ence here of secretary-managers of 
ithe association. 

Commodity price increases were 
taken as the most favorable sign 
noted in the report. A demand that 
$1,000,000,000 be lopped from the na- 
tional budget and that local govern- 
mental expenditures be cut 20 per 
cent. also was contained in the re- 
port. 





OPERATIONS IMPROVE 
Youngstown, Sept. 20.—American 
|Sheet & Tin Plate Company's Far- 
rel plant, employing 1,800 men, in- 





Monday, the first time the plant 
has -been running at capacity in| 
two years. 


Operations at its Shenango Works, | 


New Castle, Pa., tin plate plant have 
been raised to 70 per ,cent. of 


marked in Connecticut territory than | 


ing improvement in a number of es- | 


today by Henry H. Helman, execu- |} 


creased operations to 100 per cent. | 





capacity, a gain of 28 per cent. above 
last week’s schedule. The plant is 
the largest of its kind in Youngs- 
town area. Thirty of forty tin mills | 
are scheduled to operate for the full | 
week at the highest level in recent 
months. 


Tin plate output in the district is | 
substantially higher than for several | 
is | 


months. An independent plant 
holding production at recent levels. 

Schedules of three active tin plate 
| plants in the district show that 63 
|Of 94 mills available are active al- 
though the peak of tin plate pro- 
duction for 1932 
| passed. 


TRADE ADVANCE CITED 
New York, Sept. 20.—Responding | 
to seasonal] influences, conditions in 
August and in the first half of Sep- 
tember showed improvements in 
important divisions of industry and 
trade, the conference of statisticians 
in industry, operating under 
auspices of the National Industrial 
Conference Board, reported yester- | 
j|day. The net aggregate movement | 
of fundamentals in August revealed | 
a slightly more than seasonal gain 
over July, with general sentiment 
favoring at least the arresting of the 
downward movement in coming 

months, according to the survey. 


jsolidated its gains by increased ac- 
tivity again in August and additional | 
| encouragement was provided during 
jthe month by the extension of ad- 





have have caused the Riverside and Dan 





CAR REGISTRATION STATISTICS, JULY, 1931 


Figures for July, 1932, will be fou nd in the September 20 issue. 


_|WILLYS-OV'R'D GR'P 



































States 
Alabama, 1931 __—| 6| 2| 
Arizona, 1931 Pe 5 2 
Arkansas, 1931 |__| 2) 
California, 1931 |  117|  104| 
Colorado, 1931 | 48 27 
Conn, 1931 | 89,41 
Delaware, 1931 , 1931 | TCO 5| 
Florida, 1931 —|_——=—s3ii_—S—23 
Georgia, 1931 8 ~~ 10) «10 
Idaho, 1931 #| #43 #2 
Hlinois, 1931 «| ——213|_ «3 
Indiana, 1931 | _111/ 55) 
Towa, 1931 | ———«86 57| 
Kansas, 1931 1 | aa 45| 
Kentucky, 1931 |  49| 20 
Louisiana, 1931 | 14) 7 
Maine, 1931 | 60, _—33 
Maryland,193i1 | 65| 25 
Massachusetts, its, 31] 321 920) +133 
Michigan, 1931 “} 251 251| i; 110) 
Minnesota, 1931 | 78) 49) 
Mississippi, 1931 | 9 a 
Missouri, 1931 2 61, aij 
Montana, 1931 7 23, «15 
Nebraska, 1931 | 27/11 

Nevada, 1931 | 4 2 
N. Hampshire, 31 | 38) 9 
‘New Jersey, 1931 | 143, 85 
‘New Mexico, 1931] 2 3) 
New York, 1931 |  612| 266 
N. Carolina, 1931 | 64 31| 
N. Dakota, 1931 | 7 3] 
Ohio, 1931 a eee 
Oklahoma, 1931 [ 12 7 
Oregon, 1931 | 15 20 
Penn., 1931 | 354 142 
Rhode Island, ‘31,49, ~—=«:12 
So. Carolina, 1931 | _—-26; 14) 
So. Daketa, 1931 | —_18) 6| 
Tennessee, 1931 | 42, 10 
Texas, 1931 | 6 30 
Utah, 1931 ! 9j 17| 
Vermont, 1931 | 26 10) 
Washington, 1961 | 59 34 
Virginia, 1931 =| 33 
W. Virgina 151_| a8 
Wisconsin, 1931 | = 51| 
Wyoming, 1931 | 7 
Dist. of Col., 1931 5 









































had been considered | 


the | 


The textile industry further con- | 


‘vances in wholesale prices from | 
agricultural to non-agricultural 
commodities. 
MILLS WORK OVERTIME 
Richmond, Va., Sept. 20.—Increas- 
ing large orders for textile yzoods 


NON- AFFILIATED MANUFACTURERS 





7 


DETAILS ANNOUNCED 
IN JOINT EFFORT OF 
OVERLAND-HARVESTER 


(Continued from Page 1) 


| lighting, starting and _ ignition 
| equipment. 
| Chicago, Sept. 20.—International 


| Harvester Company is now making 
| final tests here of a half-ton six- 
| cylinder motor truck to bé manu- 
factured to its specifications by the 


Willys-Overland Company and mar- 
| keted by the Harvester company 
| through its sales organization and 
under its name. 

“For several months,” 


said George 
| A. Ranney, 


vice-president of the 
| Harvester Company,” our engineers 
and those of the Willys-Overland 
Company have been working on the 
| development of a light truck to com- 
| plete our motor truck line. 

“Final road and block tests of 
| experimental models jointly devel- 
|; oped by the engincers of the two 
companies are now being made. 
| Thus far, the results of these tests 
| have been satisfactory. It is be- 
lieved that a favorable decision will 
| be promptly reached and that this 
new model will then be put on the 
market as soon as the necessary 
| new tooling equipment can be pro- 
vided.” 
& a 


| River cotton mills at Danville, 
| with all departments now 





Va,, 
working 
|}at capacity, to notify workers that 
| hours will be extended to 9 o'clock 
|}at night for those who desire to 
| make overtime. 


— 
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NEW DISCOVERIES MAKE G.PA. 
BETTER THAN EVER BEFORE... 













LEAKS LESS 
THAN WATER 


The new G. P. A. is a better buy for car-owners—the best anti-freeze buy of 1932. 
important ways (see above) yet prices are lower than ever. 
That is the main reason why it will pay dealers to sell the new G.P.A. this year. But here are other important reasons: 


LOWER PRICES—GOOD PROFIT 


In spite of its many improvements, the manufacturers charge less 
for the new G.P.A. this year than formerly. This will enable dealers 
to lower prices to the public and still make a handsome profit. 

The low prices mean that people who have never used a permanent 
anti-freeze before will be able to buy the new G. P. A. 


BACKED UP BY POWERFUL ADVERTISING 


The G. P. A. advertising, which is beginning now, will continue into 
December. Both the magazine and radio campaigns will extend over 
the entire selling season. 

Full pages in color will be used in Saturday Evening Post, Collier's, 
Literary Digest, Time, Liberty and Country Gentleman. The one-time 
circulation of these magazines totals more than ten millions! 

In addition to this powerful magazine campaign, G. P. A. will cover 
the nation by radio. More than 65 dominant stations will be used! 
Every night for ten straight weeks. 

Such advertising simplifies the dealer's selling job. 


G. P. A. can and should be sold early in the season 


eG Pe: 


RADIATOR GLYCERINE 


GLycERINE Propucers’ AssocIATION 


ONE FILLING 
LASTS ALL WINTER 


It has been improved in several 


WAREHOUSE STOCKS IN 500 CITIES 


Warehouse stocks of G. P. A. are now on hand in more than 500 
cities. This means speedier delivery. No need for dealers to carry big 
anti-freeze stocks. G. P. A. may be ordered as needed. Result: lower 
investment, faster turnover, greater profit. 


ESPECIALLY GOOD PROFIT-ITEM 
FOR SERVICE GARAGES 


Since G. P. A. is a non-evaporating anti-freeze, it can be sold early 
in the season. No need to wait for freezing weather. 

That’s important to all anti-freeze dealers, but especially important 
to service garages. For with G. P. A. they can cut down the last 
minute “anti-freeze rush”...can spread this business out... can use it 
as a “fill-in” for their help. ..can make 
many more sales and bigger net profits, 
and make these profits early. 
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